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Merry Christmas everyone. 

This is a very special and magical month. 2023 has gone by so fast. We have had an awesome 
year in our community. We appreciate all of the continued support of the chamber members 
and are so thankful for you all.  

Last month, we had an awesome turnout for the Mt. Zion Chamber Veterans Breakfast. It was a 
great day and an a great way to show support to the veterans in our community. Thanks to all 
our sponsors and everyone that came out and supported the event.  

As we look forward to Christmas and the New Year, please keep the local small businesses in 
mind when doing your Christmas shopping. Shop local, keeps dollars local. Win Win for every-
one. 

 

DECMBER 13th  
CHRISTMAS LUNCHEON 

12:00-1:00  
  

LOCATION 
Mt. Zion Convention Center 

 
 

Member cost $15 
RSVP by Tuesday, Dec. 12th 

 
DECEMBER 7th 
TSA Bell Ringing 

3-8 p.m. 
Inside Kroger by Airport 

 

DECEMBER 13th 
MZCC $300 Shop Local 

Contest Drawing 

JANUARY 10th 
LUNCHEON 

Bruce Nims 
Fletcher Park Recreation Center 

12 noon 

JANUARY 10th 
Ribbon Cutting &  

Business After Hours 
Mt. Zion Peridontics 

5-7 p.m. 
continued on page 4 

Small businesses everywhere are enjoying the trend of shopping local. Many organizations, 
including the Chamber, understand the importance of helping the community realize the 
value of small businesses.  

How to Craft an Effective Holiday Offer 

1. Know Your Audience 

Understand your target audience's preferences and buying behaviors during the holiday 
season. Tailor your offer to meet their needs and expectations. Consider demographics, in-

continued on page 6 
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Our Christmas Luncheon is Wednesday, December 13, 2023 at the Mt. Zion Convention Center. Our luncheon cost is $15 unless 
you have a prepaid lunch. Registration starts at 11:30 a.m.; please start going through the buffet line at 11:45 a.m. The luncheon 
will end at 1 p.m. We will have Christmas music from the Mt. Zion High School Mixed Quartet, the Christmas story, many prize 
drawings, and some Christmas party fun!  Thank you to everyone who is donating prizes. We will have a very nice buffet luncheon.   
Please send your RSVP to mtzionilchamber@gmail.com by Tuesday, December 12th to submit your reservation at https://
www.mtzionchamber.org/events/meetings/. If you are paying in advance on the website be sure to send me your RSVP infor-
mation with all the names of those attending from your business or organization. Optionally, you can still be invoiced or pay at the 
door. 
 
We have a Mt. Zion family in need.  Their house burned down last week, and they lost everything.  It was the home of Ryan Eggers.  
If you would like to donate a Christmas gift, clothing, or food for the Eggers family, bring them to the luncheon.  Ryan is 2X, pant 
size 38 x 32, shoe size 10.5.  Son age 14 – size 18 pants/adult small shirts/10 in shoe size. Daughter age 10 size 9 clothes, shoe size 
3. Daughter age 4 size 4T clothes, 7.4 in shoe size. 
 
We will have the Any Queen 50/50 raffle also; it is up to $139. 

2023-2024 BOARD OF DIRECTORS 

mailto:mtzionilchamber@gmail.com
https://www.mtzionchamber.org/events/meetings/
https://www.mtzionchamber.org/events/meetings/
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The Mt. Zion Chamber of Commerce loves its member businesses and 

wants you to learn more about them by bringing you this month’s  

Member Spotlight—TWM Engineering & Geospatial Services. TWM  

offers civil, structural, and geospatial services for various infrastructure 

challenges for both private and public clients for any of their engineering 

needs, from transportation and traffic, to land development, to water and 

wastewater, to pavement management, and more. Visit their website at 

www.twm-inc.com or call (217) 619-7382. TWM Engineering &  

Geospatial Services, the trusted partner for your engineering solutions.  
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Are you ready for 2024? Do you have your business plan ready? Let the Mt. Zion Chamber help you grow your business. Schedule 
a Business After Hours, be an exhibitor at a monthly luncheon, be a member Spotlight. Lot’s of ways to showcase your business. 

If you know a local business who is not a member, please have them click on the Join Us on the Mt. Zion Chamber website to get 
them started. Members helping members. That’s what we are all about.  

Lastly, I wish you and your family a very Merry Christmas holiday season. May you all be blessed with the magic of Christmas.  

Shelly Coslow 
President  

  President’s Message continued from page 1: 

2024 Mt. Zion Expo & Taste 

Our 2024 Expo & Taste Sponsorship Packages for the 2024 Expo & Taste on Saturday, March 16, 
2024 from 9 a.m.-2 p.m.  See page 10. The due date to order and pay for an Early Bird Price is 
February 2, 2024. I can invoice you. The committee has been working on putting on a great Expo 
& Taste with interactions with attendees, stage shows, and food.  It is the Saturday of St. Patrick’s 
Day weekend and two weeks before Easter. You won’t want to miss this fun 2024 Expo & Taste!  
Email mtzionilchamber@gmail.com. The Expo contract and the Taste contract are included in this 
newsletter. See pages 11 & 12.  Or download at www.mtzionchamber.org/events. 

2024 Membership Dues 

The 2024 membership dues for January 1, 2024-December 31, 2024 are due January 31, 2024. 

We continue to provide you with great Chamber benefits like: 

• Monthly Luncheons 

• Business Expo & Taste 

• Member Spotlight 

• Ribbon cuttings and Business After Hours — no Chamber charge 

• Many more Member Benefits on page 9 

Dues are $175 per year. You can either print the generic invoice out that is on page 8 or if you 

would like me to send you an email invoice, please let me know by emailing mtzionilcham-

ber@gmail.com.  Our emailed invoiced through our online QuickBooks can be paid with credit or 

debit card by clicking on the Review and pay link.  Checks are made payable to:  Mt. Zion Cham-

ber of Commerce. If you joined the Mt. Zion Chamber of Commerce during 2023, your 2024 

membership dues will be prorated and will be less than $175 and will be due the month you 

joined; then your 2025 dues will be $175 and will be due in January from then on. 

 

mailto:mtzionilchamber@gmail.com
https://www.mtzionchamber.org/events/
mailto:mtzionilchamber@gmail.com
mailto:mtzionilchamber@gmail.com


Welcome New Members 
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JPG Midwest, Inc. bought the Green Valley Manufacturing facility in Mt. Zion on 100 Green Valley 
Drive. Eric Law is the Chief Financial Officer.  JPG Midwest is a distributer of  drainage water man-
agement pipes, fittings, and other materials vital to improve their overall drainage infrastructure. 
Eric can be contacted at 217-768-3040 or visit www.jcgmidwest.com. 

Kelly Poole is a broker with Main Place Real Estate. They are located at 101 S. Main St., Suite 700, 
Decatur. They serve any qualified buyer or seller of residential or commercial real estate within 
their defined Central Illinois market. Go to www.mainplace.us for more information. Kelly can be 
contacted at 217-848-0210. 

Mt. Zion Peridontics is owned by Dr. Michelle Hickey. They are located at 1465 E. Village Parkway 
in Mt. Zion. Her services include:  dental implants, laser technology for the treatment of gum dis-
ease, periodontal surgery (gum grafting, pocket surgery, regenerative procedure), and tooth ex-
tractions. Call 217-281– 6555 or visit www.mountzionperiodontics.com. 

Nicky Besser is the Director of the Good Samaritan Inn.  They are located at 920 N. Union St. in 
Decatur. They provide a Noon Meal seven days a week from 11:30 a.m.-1 p.m. to those who need 
it. The Good Samaritan Inn has Do Good Donuts made fresh every Friday and Sunday.  Do Good 
Donuts benefit the Noon Meal and Mercy Gardens. To order donuts, call  217-429-1455. 
   

11/3/2023 Network Solutions Unlimited                                                        11/10/2023 MZCC Veterans Day Breakfast 
& Decatur Computers Inc. Ribbon Cutting                                                      with keynote Representative Dan Caulkins  

& Business After Hours.                                                                                       MTZ HS Quartet & Macon Co. Honor Guard. 

Some November Events 



terests, and past purchase data to create a more personalized and appealing promotion. If you know they’re in a hurry, for in-
stance, think of offers that will help ease those time tensions. 

2. Set Clear Objectives 

Clearly define your goals for the holiday offer. Whether it's increasing sales, attracting new customers, or retaining existing ones, 
having a clear objective will guide your offer creation. Sure, for the holiday increased sales is probably your main goal but 
attracting new customers can help you year-round so keep goals in mind when crafting an offer. 
 
3.  Make a Big Impression 

You want people to think about you when buying so the more creative your marketing, the better. Keep in mind that everyone has 
an offer this time of year. You need something that will make people remember you. Ask yourself how you can make your offer 
more fun or memorable. 

Types of Offers and How to Market Them 

Now that you know what to consider when creating an offer, let’s talk about the different types you might market. While dis-
counts are effective, it’s understandable if you don’t want to  drastically reduce prices to erode your profit margin. Often, it’s not 
that large to begin with. Discounts aren’t the only options out there as you’ll see below: 

• Limited-Time Offers. Create a sense of urgency by introducing limited-time offers. Whether it's a discount, bundle, or ex-
clusive deal, time-limited promotions encourage customers to make a purchase sooner rather than later. Clearly com-
municate the timeframe of your offer to instill a sense of urgency that’s why Black Friday deals drive purchases. People 
understand they need to act or lose out. 

• Bundle Deals. Package related products or services together at a discounted rate. This not only adds value for customers 
but also encourages them to explore more of what your business has to offer. Highlight the savings they'll receive by 
choosing the bundle. Internet marketers do this well. Notice how they show what everything is worth individually com-
pared to what you’ll pay when buying them together. It’s a very effective method to show greater value. 

• Exclusive Discounts for Loyal Customers. Reward your loyal customers by offering exclusive holiday discounts, bonuses 
(like gift wrapping), or early access to your promotions. This not only fosters customer loyalty but also makes them feel 
appreciated, increasing the likelihood of repeat business. 

 
• Gift with Purchase. Entice customers with a "gift with purchase" promotion. Whether it's a free product, an accessory, or 

a special edition item, this strategy adds perceived value to their purchase and can incentivize larger transactions. 

• Leverage Social Media. Promote your holiday offer across your social media channels. Use engaging visuals, create share-
able content, and encourage user-generated content with a branded hashtag. Social media is a powerful tool to create 
buzz around your promotion and reach a broader audience. Take forget the video platforms. 

 
• Mobile-Friendly Promotions. Optimize your holiday offers for mobile users. Many consumers browse and shop on their 

smartphones first before you see them in store, so ensure that your website and promotional materials are mobile-
friendly to provide a seamless shopping experience. 

 
• Collaborate with Other Businesses. Consider collaborating with complementary businesses to create joint promotions. 

This can expand your reach and introduce your products or services to a new audience. Choose partners whose values 
align with yours for a more successful collaboration. 

 
• Personalized Email Campaigns. Leverage your email marketing strategy by sending personalized holiday offers to your 

subscriber list. Use segmentation to tailor messages based on customer preferences and behavior, making your offers 
more relevant and enticing. 

 
• Monitor and Adjust. Track the performance of your holiday offer in real-time. Analyze sales data, customer feedback, and 

website traffic to understand what is working and what can be improved. Be prepared to adjust processes to maximize 
the effectiveness of your promotion. 

 
Take advantage of this festive season to not only drive revenue but also to strengthen relationships with existing customers and 
attract new ones to your business year round. 

Christina Metcalf is a writer/ghostwriter who believes in the power of story. 

  How to Craft an Irresistible Holiday Offer continued from page 1: 

https://www.thinkwithgoogle.com/consumer-insights/consumer-trends/store-visit-after-online-research-data/#:~:text=83%25%20of%20U.S.%20shoppers%20who,2019.
http://www.christinargreen.com/






• Free Member Spotlight Advertising 

• Referrals to Potential Customers 

• Member-to-Member Networking 

• Business Education/Speakers 

• Ribbon Cuttings 

• Monthly Luncheons 

• Monthly Newsletter 

• Increased Community Visibility 

• Chamber Directory Listings 

• Free Website Presence on our Online Directory 

• Invitations to Chamber Events 

• Inexpensive $25 Advertising in Newsletter or E-mail Blasts 

• Business After Hours 

• Luncheon Exhibitor 

• Business Expo 

• Sponsorship Opportunities  









 



 




